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Notices and Disclaimers

Forward-Looking Statements

This investor presentation, and the related discussion, contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E
of the Securities Exchange Act of 1934, as amended, that are based on the beliefs and assumptions of management of Apergy Corporation (“Apergy”) and on information currently
available to Apergy’s management. Forward-looking statements include, but are not limited to, statements related to Apergy’s expectations regarding the performance of the business,
financial results, liquidity and capital resources of Apergy, the benefits resulting from Apergy’s separation from Dover Corporation, the effects of competition and the effects of future
legislation or regulations and other non-historical statements. Forward-looking statements include all statements that are not historical facts and can be identified by the use of forward-
looking terminology such as the words “outlook,” “believes,” “expects,” “potential,” “continues,” “may,” “will,” “should,” “could,” “seeks,” “approximately,” “projects,” “predicts,” “intends,”
“plans,” “estimates,” “anticipates” or the negative version of these words or other comparable words.

” ” ” o

Forward-looking statements involve risks, uncertainties and assumptions. Actual results may differ materially from those expressed in these forward-looking statements. You should not put
undue reliance on any forward-looking statements in this presentation. Forward looking statements speak only as of the day they are made and Apergy does not have any intention or
obligation to update forward-looking statements after Apergy distributes this presentation, except as required by law.

Apergy'’s outlook is provided for the purpose of providing information about our current expectations for 2019 and the general outlook for the business in the longer term. This
information may not be appropriate for other purposes.

Factors that could cause Apergy'’s results to differ materially from those expressed in forward-looking statements are included in the section entitled “Risk Factors” in our Annual Report on
Form 10-K for the year ended December 31, 2018 and filed with the Securities and Exchange Commission (“SEC”). There may be other risks and uncertainties that Apergy is unable to
predict at this time or that Apergy currently does not expect to have a material adverse effect on Apergy’s business. Any such risks could cause Apergy’s results to differ materially from
those expressed in forward-looking statements.

Non-GAAP Measures

This investor presentation, and the related discussions, contains certain non-GAAP financial measures, which should be considered only as supplemental to, and not as superior to financial
measures prepared in accordance with generally accepted accounting principles (“GAAP”). Please refer to the Appendix of this investor presentation for a reconciliation of these non-
GAARP financial measures to the most directly comparable financial measures prepared in accordance with GAAP and definitions and calculation methodologies of defined terms used in
this investor presentation. For additional information about our non-GAAP financial measures, see our filings with the SEC.

This investor presentation is not an offer to sell or the solicitation of an offer to buy any securities of Apergy, nor will there be any sales of securities of Apergy in any jurisdiction in which
the offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of such jurisdiction.

Unlﬂ{.‘.’kj.ng NeIrgy. | Coprright 2019 Apergy. All rights reserved.
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Apergy Overview

" Leading onshore-focused equipment and digital technology provider to the upstream
oil and gas industry

" Most trusted brands recognized for quality, performance and customer service

= Highly engineered products, innovative technologies and digital solutions

= Focused strategy and operating philosophy leveraging a customer-centric business model
= Strong financial results — sustained profitability and free cash flow through business cycles

= Experienced and motivated team focused on collaborative approach to solving
customer problems

WE ARE APERGY...

Unlocking energy to drive value for our customers, employees and shareholders

b Apergy. | Unlocking energy.
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Apergy Leads Oilfield Products Segment in
Customer Satisfaction
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Apergy is Present Across
the Wellsite

Production & Automation Technologies: Drilling Technologies:

Facilitating the efficient, safe and effective Providing highly specialized, innovative,
extraction of oil and gas through a suite of and proprietary products used in
premier brands.

drilling oil and gas wells.

1. Progressive Cavity Pumps 4. ESP

2. Rod Lift
3. Plunger Lift

P> Apergy

5. Gas Lift

Unlocking energy.

Copyright 2019 Apergy. All rights reserved.

ARTIFICIAL LIFT DRILLING TE OGIES DIGITAL

6. Diamond Drrill Bit Inserts
7. Diamond Bearings

8. lloT Enabled Technologies
9. Optimization Software
10. Remote Monitoring



Portfolio Profile

Geography!

ROW

Middle
East

Canada 6%

Drilling
Technologies

Product Line!

Digital
Products =

24%

59%

Australia

Other Artificial Lift
Production
Equipment
= Strong international presence, including = Nearly all onshore u
Canada, Middle East, South America, and = 75% oil

Customer Base

Apergy has over 2,000
customers globally

Primary customers in Drilling
Technologies include leading
oilfield services companies
Approximately 75% of
Production & Automation
Technologies sales are direct to
E&P operators

Strong relationships with broad
set of customer types

Onshore production-focused portfolio with strong product & technology offering

> Apergy. | Unlocking energy.
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Large, Attractive Served Markets Drive Significant

Growth Opportunities

= ~$0.8 billion global drill bit inserts &
bearings addressable market

= Technology/ performance driving

= ~$8.1 billion global market
» ~$3.3 billion U.S. market

= Enhanced technologies driving demand

= ~$4.0 billion global upstream &
midstream digital market

Digital
Products

® Productivity focus driving demand

b Aperw ‘ Unll‘:l{.‘.'k.lng BNergy. | Copyight 2019 Apergy. All rights reserved.

= Application of diamond technology to
new industrial markets

= Share gain opportunity in U.S.
unconventional and expansion in
international markets

= Significant opportunity with U.S. and
international customers

Source: Kimberlite, Spears, PWC Atrtificial Lift Study, Frost & Sullivan, & management estimates.



Value Creation in Oilfield Services & Equipment

) Topbon
O

Stronger in Downturn Stronger Across Periods
Financial / Capital
= Lowest revenue decline from peak to trough which contributes Strategy Operations Allocation
to maintaining h|gher relative margins and ROIC = More diversified business ® Highest EBITDA = Highest ROIC
. . e . mix margin % through the * Lowest net leverage
=  Companies tend to be more diversified with lower net leverage « Limited exposure fo s = Most consistont &
offshore balanced capital
° = Strong equipment and 1= ‘_ B | allocation policy
Q technology exposure 1 ADer: f | * Trade at highest
g 1 p gy | valuations
g = Less capital intensive
o
g
i‘, ®  Weaker financial performers across metrics including sales ®= Highest revenue growth from trough to peak but through-cycle
= growth, margins and ROIC margins and ROIC hurt by weaker downturn performance
I
-.Z = Companies tend to be less diversified with more offshore and ®= Companies tend to be drilling and completions focused
% drilling exposure and higher net leverage
Q = Limited technology offering

®* Tend to be more services oriented

° Weaker Across Periods e Stronger in Recovery
_ Recovery Performance >

“Top Box” performers drive long-term shareholder value

a Companies with the strongest through-cycle performance were placed in the green box — stronger across periods.
A UanCk]ng En'a‘l'g?. Copyright 2019 Apergy. Al rights reserved.




Apergy’s Value Creation Algorithm

Consistent with “Top Box” Characteristics

Revenue Growth

v'Focus on stable revenue
growth from a diversified
and differentiated product
portfolio

v’ Continue business mix
toward production; with
selected exposure to
drilling and completions
where we can win

Q/\qinfqin onshore exposuj

b Apergy. | Unlocking energy.

Margin Performance

v Maintain high margins
from product
differentiation & value
delivered to customers

v'Leverage innovation to
deliver products and
services that solve
customers’ most critical
needs

Capital Allocation

v’ After initial de-leveraging,
adopt a consistent &
balanced return-focused
capital allocation policy,
including return of cash to
shareholders

v Disciplined organic
investment plus M&A
approach which maintains
“top box” performance

Q:onﬁnue productivity rigy

Copyright 2019 Apergy. All rights reserved.
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Priorities Aligned with Profitable, Through-Cycle Growth

\ “Top Box” Characteristics
Diversify Technology/
R Growth
Offering Margin Advantage

Drive ESP Share
Expansion in
Growing Basins

N

Leverage strong mechanical and digital
/ product offering & service offering with
established Apergy relationships
Poised to capitalize on significant rod lift
switching demand from ESP and gas lift as
production rates decline on existing wells

Capitalize on Rod
Lift Conversion

N
N

Confinue Diamond High velocity innovation driving share,
Sciences Innovation / J performance leadership, and widening

N

technological moat

Expand Diamond J
Bearing Adoption
s Enhance customer safety and
Significantly Grow / ductivity th b it "
Digital Offering productivi y' roug I or purpose
digital solutions

b Apergy. | Unlocking energy.

Patented superior technology that

N
AN

lowers cost of drilling

N

Copyright 2019 Apergy. All rights reserved.




Strong Performance Through the Cycle

($ in millions)  ® 2018 revenue growth of 20% vs. 14% " Resilient industry-leading margins

peer median — 2018 margin of 24% vs. 10% peer median

$1,217 $1,235

2014 2015 2016 2017 2018 LTM Q1-19 2014 2015 2016 2017 2018 LTM Q1-19

13% (30%) (30%) 34% 20% 29% 21% 15% 22% 24%

Note: Peers include C&J Energy Services, Core Laboratories, Dril-Quip, Exterran Corporation, Forum Energy Technologies, Frank’s International, MRC Global, NOW, Oceaneering International, Oil States International, RPC, and
Superior Energy Services.

! Adjusted EBITDA and adjusted EBITDA margin are non-GAAP measures. Please see the appendix for reconciliations to the most directly comparable GAAP measure.

P> Apergy
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Strong Investment Thesis

Leading onshore equipment and digital technology provider to the upstream oil and gas industry

® Industry leadership with portfolio of trusted brands with reputation for quality, performance and service

= Substantial presence in growing basins, segments and regions with >80% of revenue in onshore North America
= Capitalizing on increasing customer adoption of digital solutions to drive wellsite productivity

= Proven business model and operating philosophy with strong relative performance across cycles, including
industry leading margins and stable FCF generation

= Flexible balance sheet
= Returns-focused capital allocation strategy with track record of organic and inorganic growth

= Executive management team with proven track record of success

WE ARE APERGY...

Unlocking energy to drive value for our customers, employees and shareholders

» Apergy. | Unlocking energy.

Copyright 2019 Apergy. All rights reserved.




Appendix

Confidential Apergy Information — May not be copied or distributed
outside of Apergy. Copyright 2019 Apergy. All rights reserved.



Overview of Drilling Technologies

® Industry leader in polycrystalline diamond cutters for oil & gas drilling and diamond
LTM Q1-19 Revenue bearings with industry reputation for innovation, quality and customer service

= Critical partner to customers in achieving drilling productivity

$294mm

exact customer specifications

laterals, more difficult drilling formations

® Leveraging diamond science for additional growth

* 95%+ of Apergy drill bit inserts are designed to meet unique requirements and finished to

® Well positioned to leverage industry trends — U.S. shale, horizontal drilling, increasing

% Total Apergy' Product Mix! Geography? Product Innovation'
Drilling . ROW
Technologies Other Ching Revenue
Europe from new
Bearings | 12% e 0 products

54% LN introduced

. in last 3

Polycrystalline S years

Diamond
Cutters (PDC)

Brands

USSynthetic.
USSynthetic.

Bearings

Note: May not foot due to rounding.
" Revenue for LTM Q1-19

b w ‘ UnlﬂCk.lng EHEI'Q?. Copyright 2019 Apergy. All rights reserved. 2 Represents geography by sales destination for LTM Q1-19.



Product Overview: Polycrystalline Diamond Drill Bit
Inserts & Bearings

Polycrystalline Diamond Drill Bit Inserts Diamond Bearings

= State of the art custom designed and manufactured drill bit = Diamond bearings in downhole tools is a fast growing

product line, which:
= Provides higher load capability
= Allows designs with seals, less prone to failure

inserts
= Proprietary technology driven by constant innovation

= Uncompromising commitment fo outstanding quality and

superior customer service = Longer life with lower repair cost
= Revenues up 68% year-over-year 2017 to 2018

Diamond Bearings Revenue Trend

50 4
45 -
40
35 -
£ 30
25 -
@ 20
15
10
5,

o o 0 : : : :
Drill Bit LTM Q1-19

b Aperw ‘ Unlﬂ{:klng BNergy. | Copyight 2019 Apergy. All rights reserved.

Drill Bit Inserts

millio




Overview of Production & Automation Technologies

® Leading provider of production and automation equipment and digital solutions for
global E&P operators

SIRACHIEND ®= Proven brands known for performance reliability, technology, manufacturing quality

and pre and post sales support

$941mm

= Broadest artificial lift portfolio that supports oil and gas operators over life of well

= Trusted partner to lower production costs for operators and optimize well efficiency

® Investment in New Product Development within ESP and our Digital platforms will
continue to deliver share of wallet gains in the cycle and further diversify our
revenue mix

®* Global sales & service locations: 117 (North America) & 22 (Rest of World)

% Total Apergy' Product Mix! Geography!' U.S. Basin' Recurring Revenue?
thet: APAC ROW Non - Recurring
Production EMEA Other Permian
Equipment Rest of
Americas 0% Rockies
13%
Digital Mid-Con
17% Recurring
P ti Aut ti
roduction & u.oma ion Artificial Lift U.S. Bakken
TEChn°|°g|e5 Note: May not foot due to rounding.
. " Revenue for LTM Q1-19
w UnlﬂCk.lng EHEIQ?. Copyright 2019 Apergy. All rights reserved. 2Revenue for Full Year 2018




Artificial Lift Product Offering

Managing the Life Cycle of the Well

XSPOC™ Production Optimization Software Tools
SMi\&TEN THETA
Controls Smarten™ Hardware (RTU/Controllers) S/ vl
LTM Q1-19 Electrical Submersible Gas Lift &
Artificial Lift Pump (ESP) Hydraulic Lift
Revenue

$730mm 37% of Sales’ 40% of Sales’ 9% of Sales’ 14% of Sales’

'18 Global Mkt Size; $3.7bn $3.4bn $0.5bn $0.5bn
Growth Rate Strong Driven by Conversions Strong Medium

lllustrative Well Production and Optimal Form of Artificial Lift Progression

<l

~~

2

Q2

2

2

O

-4

3

(]

[

) o Time .
< Primary ESP x Secondary ESP >
< Gas Lift >
T Represents % of LTM Q1-19 worldwide artificial lift product revenue. <‘ Rod Lift ‘>
2 Other includes PCP and plunger lift. <, .>
Plunger Lift

Copyright 2019 Apergy. All rights reserved. . . L .
Source: Kimberlite, Spears, PWC Artificial Lift Study, & management estimates.
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Broad Portfolio of Digital Products

Solutions that enhance customer safety & productivity

Production Optimization

* Smart edge devices for remote well site
monitoring & control

* Predictive and prescriptive failure analysis

Wt [l SMARIEN KSPOC

Monitoring Services

Digital Revenue Growth
A 0,

Downhole Monitoring

¢ Extremely accurate high resolution data

*  Applications in drilling, logging, and permanent
monitoring

QUARTZOVNE
&

. 2016 2017 2018 LTM Q1-19
Asset Integrity Management 26% 45%
* Continuous equipment health monitoring through
artificial intelligence models

¢ Early detection, diagnosis, and intervention

e Remote monitoring capability SP@TLIGHT

Apergy’s digital offerings drive above-market revenue growth

b Apergy. | Unlocking energy.
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Business Aligned and Correlated with Positive

Market Drivers
Global E&P CapEx | U.S. Wells Drilled

o 30,000
% North America $ in billions '

70% o 25,000 -
62% 22,725 21809 22,079 22,325

00% 20,080
20,000 -
50%
5271 §247  $261 15,132
40% $232  $234 15,000 -
$ »20! $99 s
30% $77 $86
$74 10,000
20% $88
10% | BIES $127 $155 $147 $155 $162 5,000 -
$82
0% . | | |

2015A 2016A 2017A  2018A  2019E  2020E 2021E 2016A 2017A  2018A  2019E  2020E  2021E
B North America B Rest of World [l % North America Qzﬁ;:;’v‘\’,:f‘(’ﬂ) 10,585 11,879 12,315 12,664 12,836 12,860
Note: May not foo"r .due to rounding: End of Year Drilled
Source: Spears Drilling and Production Outlook, March 2019 and U.S. Energy but Uncompleted 5,313 6,479 8,188

Information Administration Drilling Productivity Report, March 2019. (“DUC”) Wells

b Aperw UnlI‘JCk.lng NeIrgy. | Coprright 2019 Apergy. All rights reserved.




Summary Segment Financial Metrics

($ in millions)

Production & Automation Technologies Drilling Technologies

912 932 941
$ $783 $ $
$638
286  $294
Revenue I I $1 64 $113 $228 $
== Il B B
2015 2016 2017 2018 LTM Q1-19 2015 2016 2017 2018 LTM Q1-19
$191 $195 $202
Adjusted $144 sge  $110 8112
Segment . I $46 $23 .
EBITDA . — . ‘
2015 2016 2017 2018 LTMQ]]9 2015 2016 2017 2018 LTM Q1-19
21% 15% 18% 21% 21% 28% 21% 38% 38% 38%

Note: Adjusted Segment EBITDA is a non-GAAP measure calculated by adding back depreciation and amortization expense and restructuring charges to segment earnings. Please see appendix for reconciliation to the most directly
comparable GAAP measure.

b Aperw ‘ UnlI‘JCk.lng NeIrgy. | Coprright 2019 Apergy. All rights reserved.



Efficient Capital Structure and Debt Reduction

Disciplined Capital Allocation Priorities

Strong Balance Sheet

$ in Millions M;gl?;l ! = Organic growth investments
= Continued funding of research and
Cash $28 development
= Further reducing debt and lowering leverage
Long-term Debt ! $638 = Selective acquisitions to expand our
technology and product portfolio and
broaden geographic reach
Net Debt / EBITDA 2 2.1x
Available Liquidity 3 $273

Strong balance sheet to support strategic objectives and maintain financial flexibility through the cycle

! Represents indebtedness including original issue discount and deferred financing costs.
2 As defined in Apergy’s credit agreement dated May 9, 2018.
3 Available liquidity defined as $244.9 million available but undrawn capacity under Apergy’s revolving credit facility on March 31, 2019 plus

$28.4 million in cash and cash equivalents as of March 31, 2019. At March 31, 2019 Apergy had $5.1 million of outstanding letters of credit.
Apergy_' ‘ Unlﬂcmng ENETY. | Copyright 2019 Apergy. Al rights reserved.



Near-term Outlook

® In the second quarter of 2019 we currently expect our financial results to be in the following

ranges:
* Consolidated revenue: $305 to $315 million
Adjusted EBITDA: $72 to $76 million

* Depreciation & amortization expense: approximately $30 million

Interest expense: approximately $10 million

Effective tax rate: 23% to 25%

= For full year 2019 we currently expect our capital expenditures to be:
* Infrastructure related cap-ex equal to 2.5% of revenue; plus

e Cap-ex portion for leased ESP investment between $20 and $25 million

Copyright 2019 Apergy. Al rights reserved.
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Non-GAAP Measures

Confidential Apergy Information — May not be copied or distributed
outside of Apergy. Copyright 2019 Apergy. All rights reserved.



Reconciliation from Net Income to Adjusted EBITDA and
Adjusted EBITDA Margin

($ in millions)

2013 2014 2015 2016 2017 2018

Net income (loss) attributable to Apergy $ 217 $ 223 $ 52 % (13) $ 112 $ 94
+ Net income attributable to noncontrolling interest 1 1 1 2 1 0
+ Interest expense, net 0 0 1 0 1 27
+ Provision for (benefit from) income taxes 103 110 24 (8) (22) 29
+ Depreciation and amortization 77 89 120 112 113 124
+ Separation and supplemental benefit costs - - - - - 15
+ Restructuring and other related charges 0 3 21 15 7 4
+ Royalty expense 17 18 10 7 10 2

Adjusted EBITDA $ 414 $ 444 $ 229 $ 116 $ 221 $ 296

Adjusted EBITDA Margin 30% 29% 21% 15% 22% 24%

Note: Totals may not foot due to rounding.

1. Adjusted EBITDA, a non-GAAP measure, is defined as net earnings (loss) excluding income taxes, depreciation and amortization, interest expense, separation and supplemental benefit costs, restructuring and other charges, and
royalty expense.

2. Adjusted EBITDA Margin, a non-GAAP measure, is defined as Adjusted EBITDA divided by revenue.

i '
b Apergy. ‘ Unlocking energy. | coeyig 2019 Aperay. Al righs reserved.



Reconciliation from Net Income to Adjusted EBITDA and
Adjusted EBITDA Margin

($ in millions)

Q1-17 Q2-17 Q3-17 Q4-17 Q1-18 Q2-18 Q3-18 Q4-18 Q1-19
Net income attributable to Apergy $ 13 % 19 $ 19 $ 61 $ 24 $ 2 % 25 3 23 3 22
+ Net income (loss) attributable to noncontrolling interest 0 0 0 0 0 (0) 0 0 0
+ Interest expense, net 0 0 0 1 0 6 11 11 10
+ Provision for (benefit from) income taxes 6 9 8 (45) 7 9 8 5 6
+ Depreciation and amortization 27 27 29 30 30 32 30 33 30
+ Separation and supplemental benefit costs 0 0 0 0 0 5 4 5 1
+ Restructuring and other related charges 0 0 0 7 0 2 (0) 2 3
+ Royalty expense 2 3 2 2 2 0 0 0 0
Adjusted EBITDA $ 49 % 57 % 58 % 57  $ 64 $ 7% 7B % B % 72
Adjusted EBITDA Marg?n 21% 22% 22% 21% 23% 25% 25% 25% 24%

Note: Totals may not foot due to rounding.

1. Adjusted EBITDA, a non-GAAP measure, is defined as net earnings (loss) excluding income taxes, depreciation and amortization, interest expense, separation and supplemental benefit costs, restructuring and other charges, and
royalty expense.

2. Adjusted EBITDA Margin, a non-GAAP measure, is defined as Adjusted EBITDA divided by revenue.

i '
b Apergy. ‘ Unlocking energy. | coeyig 2019 Aperay. Al righs reserved.



Reconciliation from Segment Operating Profit to Adjusted
Segment EBITDA

($ in millions)

Production & Automation Technologies 2015 2016 2017 2018
Operating profit (loss) $ 58 $ (22) $ 27 $ 76
+ Depreciation and amortization 104 100 101 113
+ Restructuring and other related charges 19 13 7 4
+ Royalty expense 10 7 10 2
Adjusted segment EBITDA $ 191 $ 98 $ 144 $ 195
Drilling Technologies 2015 2016 2017 2018
Operating profit $ 27 $ 8 $ 74 3 99
+ Depreciation and amortization 16 12 12 11
+ Restructuring and other related charges 2 2 0 0
Adjusted segment EBITDA $ 46 $ 23 $ 86 $ 110

Note: Totals may not foot due to rounding.

1. Adjusted segment EBITDA, a non-GAAP measure, is calculated by adding back deprecation and amortization expense, restructuring and other charges, and royalty expense to segment operating profit (loss).

b .ﬁpergy ‘ Unl{}lﬂkiﬂg En-EIgY, Copyright 2019 Apergy. All rights reserved.



Reconciliation from Segment Operating Profit to Adjusted
Segment EBITDA

($ in millions)

Production & Automation Technologies Q1-17 Q2-17 Q3-17 Q4-17 Q1-18 Q2-18 Q3-18 Q4-18 Q1-19
Operating profit $ 8 $ 10 $ 9 $ 0 $ 10 $ 23 $ 24 $ 19 $ 16
+ Depreciation and amortization 24 24 26 27 27 29 27 30 27
+ Restructuring and other related charges 0 0 0 7 0 2 (0) 2 3
+ Royalty expense 2 3 2 2 2 0 0 0 0
Adjusted Segment EBITBA $ 34 $ 37 $ 37 $ 37 $ 39 $ 54 $ 52 $ 50 $ 46
Drilling Technologies Q1-17 Q2-17 Q3-17 Q4-17 Q1-18 Q2-18 Q3-18 Q4-18 Q1-19
Operating profit $ 15 $ 20 $ 20 $ 19 $ 24 $ 21 $ 26 $ 27 $ 27
+ Depreciation and amortization 3 3 3 3 3 3 3 3 3
+ Restructuring and other related charges 0 0 0 0 0 0 0 0 0
Adjusted Segment EBITBA $ 18 $ 23 $ 23 $ 22 $ 27 $ 24 $ 29 $ 30 $ 29

Note: Totals may not foot due to rounding.

1. Adjusted segment EBITDA, a non-GAAP measure, is calculated by adding back deprecation and amortization expense, restructuring and other charges, and royalty expense to segment operating profit (loss).

i '
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